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industry news

Pledge Office Furniture has
announced the appointment of
Richard Love as area sales 
manager for the Midlands. Love
was previously with Project Office
Furniture. Rebecca Lippett has
also joined the company as 
corporate account manager,
working with Eurotek Office
Furniture to assist with their
OGC award. Neil Dixon has
been promoted to national

accounts manager, with respon-
sibility for developing both 
component and bespoke product
sales. 

Commenting on the appoint-
ments, sales director Stephen
Russell says: “Despite the hard-
ening market, we believe our
strategy of penetrating new 
markets and further concentration
of the sales effort will pay 
dividends for the future”. 

Assmann Büromöbel, the third
largest privately owned manufac-
turer of office systems furniture in
Germany, has opened a London
showroom in Clerkenwell to 
support its dealers and their 
end-user customers. “This marks
a significant stage in our strategy
to develop the UK market, partic-
ularly for our systems desking and
storage”, says export director
Charles E Abegg. 

“In the past two years we 
have expanded our UK dealer
network and appointed a UK sales
manager in 2008 to support 
our dealers. It is good that we 
can now support them by providing
a London base displaying our 
furniture”.

Clearly delighted that a show-
room was found in the heart of
London’s Clerkenwell furniture
design community, he went on to
say: “When I joined Assmann in
late 2005, the company had just
two dealers on the UK mainland
– one in Kent, and one in
Buckinghamshire that also had a
satellite network. We saw the

potential for our well-priced, 
high quality products; and it
proved to be the case.

“We have targeted the areas in
the UK where we need to be 
represented and are planning for
additional dealerships, supported
by area sales managers. As to the
markets we are aiming for in 

partnership with our dealers, as
well as end-user organisations, we
will be approaching architects 
and specifiers as well as facility
managers, to acquaint them with
our products and services, all of
which will be available exclusively
via our dealer partners”.
[www.assmann.de]
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At Assman’s showroom opening (foreground) James Foster and Alan Tucker of Concept Corporate
Interiors talking to Charles Abegg, Assmann’s export director, while (background) Glenn Hutchinson
and Richard Allen of Mitime Ltd talk to Gabriele Humberg, UK sales manager.

Morris moves 
south to Midlands
Office furniture manufacturer
and supplier, Morris Office, has
decided to centralise its operations
at a new facility in Birmingham,
relocating from Glasgow in order
to further improve its levels of
service delivery and reliability.  The
new site will be the main base for
the company’s furniture manufac-
turing and distribution operations,
offering improved production 
levels and delivery times for clients.

Morris managing director
David Rand commented on the
move saying: ‘We are always
striving to improve service levels
and have therefore decided to
relocate our manufacturing and
distribution. Combining the
resources of the Glasgow and
Birmingham operations on one site
will increase the overall service
levels and result in a much more
consistant and reliable service.”

Humanscale
opens 
expanded 
London 
showroom
To support recent European
growth, Humanscale has just
opened a new showroom in
London’s Clerkenwell district,
offering an innovative labora-
tory-style customer experience.
At 4,300 square feet (400
square meters), it is twice the
size of its previous location
and will be Humanscale’s new
international base.

The showroom, office and
meeting space cover two levels
of the historic Parchment
House building – formerly a
Victorian-era paper ware-
house – connected by a galva-
nized steel spiral staircase.
Designed by Gensler, the
showroom offers interactive
workstations and compelling
wall graphics to help tell 
the story behind and benefits
of Humanscale’s innovative
designs. [www.humanscale.com]


